Real Estate 



Casey Key Homes for Sale 

Welcome to The Ray Williams Group's comprehensive Sarasota real estate website! Here you 
will find detailed Sarasota real estate market information, news and resources for both buyers 
and sellers. 

We provide comprehensive buyer and seller real estate services, including finding Sarasota 
homes for sale, listing homes for sale, conducting market analyses and property evaluations. 
For buyers, there is detailed area and neighborhood information and a great Multiple Listing 
search page. For sellers, we provide information and data to help you get your home market 
ready and listed so it sells in a timely manner for a price you are satisfied with. 

The Sarasota real estate market is made up of diverse and interesting communities and 
neighborhoods. We'll teach you about each of them and let you narrow your search to what 
works best for you. 

Property Evaluation 

One service that we believe is extremely important in Sarasota real estate markets is helping 
our listing clients to objectively evaluate their homes for marketability. Some brokerages do a 
once-over to get the information to put into the various information fields in the MLS, Multiple 
Listing Service. However, we go much more into the detail of the features, characteristics and 
condition of your home. 

We will want to postpone some photos until we've worked with you to do a thorough 
inspection of your home with a whole lot of details in mind. Every buyer who sees your home 
will be comparing it to the competition in your area and price range. How your home compares 
is critical to how soon you sell it and at what price. We're going to work with you in several 
areas of concern: 

Interior features & characteristics - While the number of bedrooms and baths are not 
something you'll be changing to compete better with other homes, you do need to objectively 
compare them in order to end up with a listing price that will get your property sold. Some 
things we can consider for improvements, others we just need to know how your home 
compares to other homes buyers will be seeing. 

• Exterior - That "curb appeal" thing really does mean something. When a prospective 
buyer first drives up in front of your home, they're going to get a first impression that is 
very important. We help you to look at things like landscaping, exterior paint and 
condition. Here is an area in which small expenditures can yield big results. It's a fact 



that some buyers will ask to leave without ever stepping across the threshold if they get 
a bad first curb appeal impression. 

• Condition- Minor repairs can also make a major difference. Many buyers assume that a 
need for minor repairs indicates a general lack of fundamental maintenance over time. 
They'll discount their offer, if they make one, thinking they'll have a lot of work to do to 
bring the home to a good condition. So, we're honest with you about things that we see 
and buyers will see and consider in their evaluation. From cracked window panes to 
scarred walls or doors, we'll let you know what we believe is important and make 
suggestions. 

Communities In and Around the Area 

The Sarasota real estate markets are made up of many smaller 
communities and neighborhoods. These present variety and 
each has its own unique characteristics. Whether it's location 
and what's in the neighborhood or nearby, or it's simply the 
price ranges of the homes in the area, there will be differences 
and we want to help our site visitors to understand those 
differences and use the information here in making lifestyle 
decisions. 

Use our neighborhood profiles here and map resources to determine the best areas for you, or 
just to familiarize yourself with the Sarasota real estate markets from a "neighborhood-up" 
approach. Knowing the amenities and culture of these various neighborhoods will give you a 
better perspective on living in the Sarasota real estate markets, or in selling your home's 
neighborhood to potential buyers. 

Inspections and Repairs 

Many buyers forget that the price isn't the only or the last negotiation point in a real estate 
purchase. There are a number of contingencies and processes that happen before closing, and 
one that frequently causes deals to evaporate is the inspection and repair negotiation process. 

Inspections in a real estate deal encompass many property aspects: 

• Structure 

• Roof 

• Mechanical equipment 

• Plumbing 

• Electrical 

• Pests & insect infestation 

• Mold & other environmental hazards 

• Wells & water quality 

• Septic systems 




While your deal may not require them all, and some may be combined and provided by a single 
inspector, it's our job to help you to order the proper inspections, schedule them, and make 
sure that they're completed on time. Failure to complete inspections and object to their results 
by deadline dates can result in the buyer's inability to take any action based on the late results. 
We make sure that this doesn't happen. 

Once an inspection is completed, there can be issues uncovered that you weren't expecting and 
want to have addressed by the seller. This is a second negotiation in the contract process. We 
go over inspection results with our buyers and prepare documents that are required to request 
seller action and corrections. Sellers do not normally have an obligation to undertake corrective 
action, so it becomes a critical negotiation, especially if the problems are significant. 

The key to keeping a deal going with inspection problems is for Ray Williams Group agents to 
be involved every step of the way, as it's something we do hundreds of times every year. We'll 
make sure that every resource is employed to keep your home purchase on track and gain 
every possible concession from the sellers. 



For more information please visit 
http://www.theravwilliamsgroup.com 



